
July: Movoto Pro+ 
Partner Webinar



Agenda

01 Welcome 

02 Movoto consumer journey

03 Announcements and what’s coming soon

04 Value propositions

05 Agent shout-outs

06 Pro+ panel and Q&A



Movoto consumer 
journey
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Buyer/seller opportunity flow 
What’s happening behind the scenes
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Call scorecard
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Agent opportunity flow 
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Additional partner introductions



Coming soon: 
touring agreement 
Supporting you with requirements

In light of new requirements coming Aug. 17, 
Movoto is launching a non-binding, 7-day 
touring agreement for buyers:

● Sent to consumer via email after you’ve 
been matched

● Consumer taps link to sign agreement

● You get confirmation of signature via 
email – it’s that simple!
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Pro+ training 
resources





Creating your value proposition

● “I’m so glad you asked.”
● State what you do differently

○ “I’ve been in real estate for 24 years and have sold more than 2,000 
homes. I’ve personally invested in more than 250 homes. You are not going 
to find another human in this city with the experience that I have. If 
experience isn’t the most important thing to you, help me understand what 
is, and I can tell you if I am going to be a good fit for that.”
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The path to setting an appointment is not always linear

"I just want to know if 
that home is available."

"I’m just browsing."
"Are the 
interest rates 
going to come 
down?"
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Showing homes within the first 14 days… 📈

https://emojipedia.org/chart-increasing
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Kristin Silvers
Team Lead

Silvers Sells

Meredith Stewart
Team Lead

Bussell Real Estate

Pro+ panel




