
June: Movoto Pro+ 
Partner Webinar



Agenda

01 Welcome 

02 Movoto consumer/agent journey

03 Pro+ training resources

04 Pro+ panel and Q&A



What does the Movoto 
journey look like?
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Buyer/seller opportunity flow 
What’s happening behind the scenes
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Agent opportunity flow 
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Additional partner introductions
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Call scorecard
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Pro+ training 
resources





Script library

https://agenthelp.movoto.com/pro-plus/when-a-lead-offer-text-doesnt-have-a-property-address-listed-with-it


Creating your value proposition

● “I’m so glad you asked.”
● State what you do differently

○ “I’ve been in real estate for 24 years and have sold more than 2,000 
homes. I’ve personally invested in more than 250 homes. You are not going 
to find another human in this city with the experience that I have. If 
experience isn’t the most important thing to you, help me understand what 
is, and I can tell you if I am going to be a good fit for that.”
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Send an intro or 
check-in video to a 

consumer. Post the video 
in our Facebook group to 

be entered to win free 
merch! 
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Share your video 
in our Facebook 

group & be 
entered to win 

merch!

$20,000 intro video
 library

https://docs.google.com/file/d/1NrBM4q1VqNUtAP82WnfDZK7oAZ7XIsRa/preview
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Akash Prakash
Agent

Ben Kinney Team @ Keller Williams Realty

Adelina Rotar
Team Lead

Ben Kinney Team @ Keller Williams Realty

Pro+ panel




