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Movoto Journey
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Consumers find a home they like 
and click “Message Agent” or 
“Request info”
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Agent opportunity flow 
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Call scorecard
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The path to setting an appointment is not always linear

"I just want to know if 
that home is available."

"I’m just browsing."
"Are the 
interest rates 
going to come 
down?"



Dashboard Updates



Consumer tour 
request

The lead offer screen contains 
valuable data to help inform your 
approach with the client



The Biggest Markers 
of Success



Showing homes within the first 14 days… 📈

https://emojipedia.org/chart-increasing
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When you accept a warm transfer, how much more 
likely are you to transact with the consumer?

3x
Great agents 
don’t coast!



Agent Leaderboard
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Listing price: $365,000
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Closing price: $699,421
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Listing price: $298,900
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Closing price: $1,088,000
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Listing price: $77,392
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Closing price: $630,007
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Fix Brown
Director of Sales

Misty Darling
Team Lead

Pro+ Panel - MistySOLDTeam

Shelby Allgood
Top Agent




